COMPLIANCE RISKS FOR EVERGREEN PRODUCTS IRON ROAD

IN A LIQUIDITY CHALLENGED ENVIRONMENT

G Valuation

The SEC will evaluate valuations with
hindsight, especially focusing on the value
of an asset immediately before and after a
redemption or transaction event.
Documented support for valuation
decisions made around these events is
critical.

Marketing and Investor
Communications
Any communications with investors must
reflect the most current positive and

negative information available at the time
and must avoid selective disclosure.

Cross and Principal

Transactions
Cross or principal transactions offer a
means of generating investor liquidity.
However, during periods of market stress,
liquidity pressures may depress market
values and cause even high-quality assets
to trade at significant discounts. Liquidity

induced discounts should be considered
in any transaction.
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a Allocation of Liquidity

"

When multiple clients hold interests in the
same semi-liquid assets, selling those assets
from one vehicle may reduce liquidity available
to another. Selling an asset from one vehicle
but not another may be viewed as favoritism.

Information Flow and
Front Running

Information about large redemption requests
or potential asset impairments, could be
misused and must be tightly controlled.
Individuals with access should be subject to
appropriate restrictions.
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— e Retail and Registered Products

Retail products heighten regulatory risk. If
retail and private funds participate side by
side, any action taken differently by retail and
private funds, such as providing DIP financing,
must be clearly and thoroughly documented.
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